
Kinia is an education focused non-profit, charity and social enterprise (formerly
Camara Ireland, TechSpace and the Ireland focused programmes of Suas

Educational Development). Collectively we are grounded in the belief that education
is a key driver to increased equality and opportunity for children and young people.
We want to make sure future focused skills and learning opportunities are available

for all children and young people.
We believe that by working collaboratively we can best realise that vision.

See more information about us: https://kinia.ie/

We are expanding and looking for an enthusiastic and motivated person to drive our social enterprise sales to

schools and youth services. . Our tech kits focus on unlocking creativity and providing real hands-on learning

experiences in robotics, film-making, podcasting, coding, VR and more. Our training courses focus on

developing the digital skills and confidence of teachers and youth workers. You will work in collaboration with

our young innovative team of professionals dedicated to enabling education with the best of technology.

Role: Account Executive

Location: The Guinness Enterprise Centre, Dublin 8. We have flexible and remote working options.

Contract: Full-time contract

Responsibilities

The successful candidate will own and drive a successful sales operation:

● Execute lead generation activities

● Meet and exceed sales targets

● Promote/sell and secure orders from existing and prospective customers

● Research sources for developing prospective customers and grow our customer base

● Establish and maintain relationships with key strategic customers

● Maintain a good understanding of competitors, their products and our differentiation

● Collaborate with Communications and Marketing Lead on sales campaigns

● Enable the wider team to find and pre-qualify leads

● Attend sector events and present Kinia in a professional manner

https://kinia.ie/


Requirements

● Strong Financial and technical literacy

● Experience selling and closing in any sector/industry

Skills and Competencies

● Strong communication and interpersonal skills

● Capacity to take ownership of the role and work as part of a wider team to drive results

● Self-motivated with excellent organisational skills

● Creative thinker and problem solver with the ability to be resourceful, think quickly, work flexibly,

adapt to changing situations

● Willingness to take an ‘all hands on deck’ attitude

● Excellent organisational, time management and interpersonal skills.

● Accurate forecasting and pipeline management

● A sharp focus on your goals and a strong approach for achieving them

Additional Information:

● A full, clean driver’s licence and access to a car is required

Contract:

● Full time

● Competitive Basic Salary + Commission + Bonus

What we offer:

Kinia is a remote friendly organisation with office bases in Dublin and Galway. This role will be

connected to our Dublin 8 office in the GEC (Guinness Enterprise Centre). The GEC is a world-class

enterprise centre for ambitious and innovative companies where you will have the opportunity to

connect with a range of entrepreneurial start-up companies and founders.

This role will be provided with a planned programme of mentoring and support to develop

professional skills in Sales and Marketing techniques.

 
Who Should Apply?

You’d like to work with a dynamic team with a collective mission to create equality of opportunity

for all young people. You’re excited by the opportunity to make a positive social impact with your professional

skills and are willing to get ‘stuck-in’ to make Kinia a successful social enterprise with a reputation for quality.

How to Apply

By email to mariannecheckley@kinia.ie


